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Blueprint Step 4 

Work with the MLS community to ensure  

that data about home energy efficiency improvements  

are incorporated into for-sale listings. 

 
 



Real Estate  
Thirsty for Data 

Energy Efficiency  
Drowning in Data 
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Auto-Pop: The Chicago Story 
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Energy Cost Disclosure Tool 
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Big Takeaways 

 Updated an existing ordinance 

 Moved from manual to automatic process 

 Had a strong relationship with our MLS 
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Research & Success: Usage Study Findings (April 2015) 
 

 Disclosure benefits both seller and buyer 
 Statistical tests show that homes that disclose are more likely to sell, 

but the cause is still unclear 

 Better Market Performance 
 Higher percentage of the asking price:  Extra $4,576 for the average 

seller who disclosed energy costs 

 Less time on the market:  About one less mortgage cycle for the 
average seller 

 13% usage (2015) up from 10% (2014) 
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High Performance Home Existentialism 

 If a high performance home isn’t listed as such in the MLS, 
is it really high performance? 
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